
[image: image1.emf]EDITORIAL SUBMISSION  from   SJC Creative          


GENFLEX REMAINS ON TRACK IN 2009
“2009 could well be the hardest year we have experienced in South Africa’s history for the manufacturing and mining industries. As a mining country, we depend on our mineral resouces, suppliers of hydraulic equipment, spares and many more smaller commodities keep our middle to small sized compannies in profitable business. I firmly believe that the shock of our downturn has still to hit the local market”so says David Michelle, Director at Genflex Hydraulics, one of South Africa’s leading supplier of hydraulic hose and fittings.

Genflex is looking at all areas to remain competitive and well stocked to supply any new business that can be  acquired. Starting at the bottom of the company, the stores and assembly staff are continually being trained to a higher level. Our technical sales staff, most of whom have been with the company for many years, are fully compliant with Genflex products and with the requirements of the market. The company’s middle management are extremely efficient and sales orientated as are the directors of Genflex. Our senior staff have many years of expereience in the hydraulic hose industry and are all leaders in the hydraulic hose field.
Michelle said “ Our assessment of our position on growth and profitability over the next 12 months is extremely positive. With such a highly rated team I believe we can capitalise in many areas of our market. Through no fault of their own, many smaller hose companies will find the environment in which they are operating, continuing to be eroded and we believe that they are going to need the assistance of a larger supplier such as ourselves. With innovative sourcing for competitive prices that Genflex are still able to receive from our principles overseas, we can capture further market share as manufacuting companies look for more competitively priced products”.

Genflex is the only South African brand of hydraulic hose and fittings in Africa.It has successfully kept many of their major mining cl ients functioning and has supplied a substantial amount of hose and fittings to smaller support companies ;ocated around both South Africa,Mozambique, Zambia etc.

Genflex as an aggressive sales company that took high risks during its early years to allow for the growth that was reaquired, state that ‘we are only here because of our customers’, our customers support us and we support them. They are the most important part of our  business.
“I’m looking to meet our sales and profit budgets for 2009 and we will be successful in both areas because we will not acccept anything less than the  best from all of our staff who support our clients and potential customers” concluded Michelle.

David Michelle, Genflex Hydraulics, Tel: 011 900 3235/6/7 Fax: 011 900 4598 e-mail: Genflex@iafrica.com
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